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IMPORTANT - Please Read:

All Rights Reserved. You may not: (a) Sell, rent, duplicate, place on the World Wide
Web BBS, or integrate the information in this Business Value Report™ in whole or in
part on an Internet web site. (b) Transfer or grant any rights of use in any form or by any
means, electronic or mechanical, including photocopying, recording or by any
information storage and retrieval system to another person or entity. (c) Modify, translate,
create derivative works based on, and copy the information in this guide for any other
purpose outside of the terms of sale. Breaches of said terms would result in vigorous
legal action to the full extent as permissible under local, State, and Commonwealth law.

This Business Value Report™ is designed to provide accurate and authoritative
information in regard to the subject matter covered. It is sold with the understanding that
the publisher and author are not engaged in rendering accounting, or other professional
services. If persona legal advice, technical, or other expert assistance is required, the
services of a competent professiona person should be sought.

DISCLAIMER

Because of possible unanticipated changes in governing law relating to the sale and
purchase of a business, the author, publisher, and any and al persons or entities involved
in any way in the preparation, publication, sale, or distribution of this Business Value
Report™ disclaim all responsibility for the effects or consequences of any use or action
taken in reliance upon information contained herein. NO representations, express or
implied, are made or given regarding the legal consequences of the use of any
information contained in this Business Value Report™. Purchasers and persons intending
to use this Business Value Report™ for the preparation and execution of any advertising
and marketing are advised to check on the current applicable laws in any jurisdiction in
which they intend the information to be effective.

Copyright © 2012 Busness Associates Inc - All Rights Reser ved

This is NOT a FREE Book!

Unauthorized redistribution, reprint or use is prohibited.
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How To Use The Debts
Of A Business As A Unigue
Way To Purchase It

If you come across a small company or business that’ s bogged down
with debt but with some backing and better management it can be made
profitable again then you might try thisidea.

Y ou need to compile alist of everything the company owes with a
current list of debts. Now smply figure out the total grossincome the
business can produce. As an example, let’s say that the business can
produce $75,000 a year toward settlement of an accrued debt that is
$250,000.

“Thisls After Operating Expenses And
A Reasonable Salary For You!”

Now, contact all the creditors and tell them you will arrange for a
payment of $---- a month, and that each creditor will receive (XX) cents
on the dollar for their account, to be paid proportionally each month out
of alawyer trust account.

Y ou will continue to do business with them on a Cash-On-Déelivery
basis. If you get an agreement, then you can go back to the present owner
and arrange to pay him or her something for the business out of second
year funds (after the debt load has been paid for) and relieve them of the
debts. The exact amount (and terms) will depend on his or her degree of
frustration, and the actual value of the business.

Thisidea, in effect, puts you in control of abusiness where you buy it
from the income it generates, and if you can increase that income, you
will have a valuable piece of property.

Of course, the problem here is with the creditors. Why shouldn’t they
agree to take a 60% loss on their accounts because they’re getting
something back that’s a sure thing?

They’re aware that unless something is done, they’ll end up with little
or nothing at all because the present owner maybe facing bankruptcy.
With your offer they’ ve got a chance to recoup some of the bad debts, and
make some profits without any future credit risk. Of course, you have to
convince them that you can do the job.



